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Sparks 


APPOINTMENT of Hubert G. 
Larson to replace Dr. Rolf Nugent 
. as head of OPA car rationing 
apparently has demonstrated that 
Larson’s the right man in the right 
place, judging by the reports that 
come from the West Coast, follow- 
ing Larson’s speaking trip, taking 
in Denver, Salt Lake City, Port- 
land, Seattle, San Francisco and 
Los Angeles. 

Having to his credit long service 
with the General Motors Holding 
Corp., I figured he was tailor-made 
for the government job—that he 
wasn’t a theorist, he knows what 
he is talking about in handling 
automobile problems. My faith in 
him, however, is strengthened by a 
letter which comes to the desk 
from Bill Hughson of San Fran- 
cisco, dean of all Ford dealers in 
point of service. 

* * & 


“I SAT next to the new czar of 
automobile rationing at the San 
Francisco meeting,” writes Bill, 
“and when he told me that his 
mother and father had asked him 
to be sure and look me up, I 
realized he was the son of Charley 
Larson, a very dear and old friend 
and for years the Oldsmobile dis- 
tributor in New York City, now 
retired and riding his hobby which 
has made him the most famous 
amateur magician in the world. 
Two or three years ago the Satur- 
day Evening Post gave him a fea- 
ture story on his magicianing, so 
he must be good. Charley must be 
proud of his boy: Hubert, who made 
a splendid impression on all of us 
who met him out here.” 

a * * 


’TWAS NEWS to me, that Hu- 
bert is a son of Charley Larson, 
and it gives me the opportunity 
to go further back into the annals 
of the Larson family than has my 
good friend Bill. I first knew 
Charley Larson in Chicago when he 
was a salesman for Frank T. 
Fowler, manufacturer of the Fowler 
bicycle. Then I was editor of Bear- 
ings, the cycle paper. It was 
natural that Charley should get 
into the automobile business, and 
early in this century he bobbed up 
in New York with General Cutting, 
the two forming the Cutting-Lar- 
son Co., distributor for Oldsmobile. 
When the general went the way 
of all flesh, Larson took over and 
for years he was a powerful figure 
in the New York market—presi- 
dent of the Automobile Merchants 
Assn. and all that. Some 15 years 
back, when a distributorship didn’t 
mean as much as it used to, Char- 
ley retired and became a hobbyist 
of national fame. 

Being such a celebrated magician, 
I’m wondering if it’s a case of 
“like father, like son,” and if 
Hubert has learned how to pull 
rabbits out of a hat—if he has he 
should make a swell rationing czar 
for the automobile industry. 

se #2 «@ 

THERE’S A good story in the 
newly created Studebaker Dealer 
War Production Division, which 
Ken Elliott has set up, but it’s just 
my luck to have only this midget 
column this week. So I'm waiting 
for the big paper to give you the 
inside story of how this new divi- 
sion is gathering and distributing 
pertinent information to Stude- 
baker dealers interested in the 
production of war materials. This 
constructive program has_ been 
successfully launched by the mem- 
bers of the factory staff in the field 
and at the home office, with Elliott 
on the job as commanding general 
of the Studebaker forces. 

—Curis SINSABAUGH 





Entered as second-class matter Post Office, Detroit, under Act of Mar. 3, 1879 


DETROIT, JULY 6, 1942 





DIGEST EDITION 


Avtomorve News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since AutomoTivs Nsws 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
Nuws publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, however, 
will carry news, illustrations, regular departments and adver- 
tising as heretofore. 


Curis SinsabaucH, Editor 








Gsoras M. Stocum, Publisher 








$4 Per Year, 15¢ Per Copy 





03,000 Car Releases Possible in July 


Month’s Quota Cut to 25,000 But Unused Quotas, Reserves Double Total; 


Rubber Scrap Drive Extended 


to July 10 as Collections Lag; 


May Widen Fuel Rationing Area; July Tire Quota Up 


July’s quota of passenger automobiles 
for rationing has been set by OPA at 
Is Reduced to 25,000, exclusive of 10,000 state and 
25,000 in July national reserves and carry-overs from 
previous months’ quotas. The June 
allotment was 40,000. OPA pointed out that indications 
are that releases at an accelerating rate have reduced the 
original inventory of close to 402,000 cars to about 260,000 
as of the end of June. Based on 11,500 cars carried over 
from the first three months’ quotas, plus 7,000 carry-over 
from June, the 25,000 quota for July (plus 10,000 reserve) 
provides a possible release of 53,500 cars in July. 

OPA estimates that the inventory was reduced by about 
108,500 cars in the first three months of rationing. Assum- 
ing that releases in June were at about the same rate as 
in May, the total releases to June 30 would be in the 
neighborhood of 141,500, leaving an inventory of approxi- 
mately 260,000 new passenger automobiles for rationing 
over the remaining eight months of the 12 over which it 
was planned to spread the release of these cars. Inventory 
does not include the government pool of approximately 
135,000 cars which has been set aside for military and 
other uses in 1943. 

xk * 


Quotas and reserves assigned in- the 
first five months of the rationing year 
have amounted to well over half the 
cars available for the purpose. Since 
only about 175,000 remain for allot- 
ment in the remaining seven months after July, further 
quota reductions may be necessary. However, the smaller 
quota will put no new restriction on sales of new cars in 
July, OPA contends, unless releases under rationing pick 
up considerably during the month. In the first place, 
state and national reserves set aside for assignment to any 
area where demand beyond quota may develop are the 
same for July as for June. Secondly, unused quota from 
preceding months is carried over and is available to 
satisfy valid applications. 

In apportioning the July quota among the states and 
counties, OPA gave even more consideration than it has 
heretofore to demand factors and the prospective needs 
for cars in areas where war production and building 
projects are under way or scheduled. 

x * * 

With federal officials expressing dis- 
appointment over the 250,000 tons 
Drive Extended collected in the June 15-30 period, 
To July 10 President Roosevelt last week extended 

to July 10 the nationwide scrap rubber 

drive. Oil Coordinator Ickes and William Boyd jr., head 
of the campaign, charged that hoarding was a factor in 
the poor showing, with the indifference attitude of fuel- 
rationed states a contributing cause. It was noted that 


New-Car Quota 


Further Cuts 
Probable in 
Future Months 


Rubber Scrap 








News in Brief 


progress on the participation of 
finance companies and banks in 
the granting of loans, etc. One 
major finance company and sev- 
eral national banks, it is under- 
stood, are virtually ready to be- 
come government agents under 
the act. Meantime, RFC offices 
in 37 cities are handling dealer 
applications. 


Truck Loads 
WASHINGTON.—Effective 
date of provision of General 
Orders ODT Nos. 3, 4 and 5 
requiring certain trucks to carry 
return loads, has been postponed 
from July 1 to July 15, ODT 
announced last week. 


Tire Inventory 


WASHINGTON. —OPA last 
week undertook a nationwide 
inventory of serviceable tires held 
by dealers, automobile compa- 
nies and finance companies, and 
announced that it would use the 
resulting information in chart- 
ing the future course of tire 
rationing. First reports are 
due July 15. 


RFC Loans 


DETROIT.—A large number 
of loans already have been made 
to dealers under the Murray- 
Patman Act, RFC officials de- 
clare. Negotiations are still in 



















Government Agencies 
Worsen Bottleneck 


_ Despite the fact that transportation in this country 
is perhaps our most acute bottleneck, holders of 
Government Exemption Permits have been permitted to 
acquire practically 53 percent of the trucks frozen in 
the national stockpile, which was to be our safety valve 
to prevent bogdown by essential haulers. 

Since March 9 when truck rationing began, civilian 
users have been alloted 22,248 vehicles out of the 46,864 
vehicles which have been released. If the present rate of 
release is continued, the so-called civilian truck stockpile 
will be completely released in another 40 weeks. This is 
thought to be a satisfactory rate, if these trucks were 
confined to essential haulers who cannot buy vehicles 
except from the frozen stocks. 

Although releases to G.E.P. holders have fallen off, 
the week of June 27 still shows approximately 30 percent, 
or 746 vehicles out of a total of 2,521, going to agencies 
other than American civilian operators. To the layman 
it certainly looks as if those, who have the priority and 
right to have trucks built to fill their needs, should be 
compelled to use that authority rather than complicate a 
bottleneck condition that already is known to be serious. 

























New York had the dubious honor of contributing the 
lowest per capita amount during the June 15-30 campaign, 
followed in order by New Jersey, Pennsylvania, Alabama 
and District of Columbia. Highest per capita collections 
were in Nevada, Montana, Oregon and North Dakota. 

__ Following completing of the present drive on July 10, 
it is understood that OPA will conduct an appeal campaign, 
aimed at getting motorists to sell to RFC all tires in excess 
of five. It is hoped that 3,000,000 useable tires might be 
obtained this way; otherwise the tires may be requisitioned. 


* * 

While Eastern areas recovered last 
Fuel Prices Up; week from a gasoline famine several 
Gatien Area days before July delivery quotas were 
May Be Widened available, OPA boosted Eastern fuel 
prices 21% cents a gallon to compensate 
for increased transportation costs. Pressure increased for 
congressional action on a war petroleum corporation, 
which would absorb marketing losses and deal with 

transportation, storing and producing of oil. 
Meanwhile, it was reported that OPC is considering 
extension of the Eastern fuel rationing area to include 
western counties of Pennsylvania, New York, West Vir- 
ginia, Maryland and Virginia, in the belief that it would 
ease administration of the permanent system, which goes 
into effect July 22. It was still a good bet, Washington 
circles reported, that the entire country would eventually 

get gasoline rationing, to save rubber. 


x *k * 

A larger tire and tube quota for July than 
June was announced last week by the Office 
of Price Administration in reflection of 
normal seasonal factors and increasing em- 
ployment of workers in war occupations 
which make them eligible for tires under rationing regula- 
tions. July passenger car tire quota figures for the states 
and territories show 57,097 new tires for List A eligibles, 
23,402 new Grade II tires for the special war worker 
classification, 555,077 recaps, and 323,087 inner tubes. In 
all instances, these figures represent increases over June 
quotas which made available 49,584 new tires, 479,051 
recaps and 265,077 tubes. 

The quota of new truck tires for July is 268,925, com- 
pared with 247,715 for June, while recap quota is 314,896 
against 365,014, and the tube quota 299,265 against 309,116. 


Tire, Tube 
Quotas Up 
For July 
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Halleck Pledges Congress 
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Retail Prices Promised 


On RFC Purchases 


COLUMBIA, S. C.—High tribute 
to the general efficiency and 
standing of National Automobile 
Dealers Assn. was recorded last 
week by Rep. Charles A. Halleck, 
of Indiana, who as a member of 
the House Small Business com- 
mittee was active in the passage 
of the Murray-Patman Act. Hal- 
leck’s remarks were addressed to 
the convention of the South 
Carolina Automobile Dealers Assn. 
here. 

Halleck vanished a lot of 
ghosts which have been worrying 
dealers for some time. 

He scored reported attempts 
of some to discount the part 
NADA had in the passage of the 
Murray-Patman act. 

Declared that Congress expect- 
ed RFC to carry out the retail 
purchase price provisions of the 
bill exactly as written. 

Struck out at the United States 
Employment Bureau for urging 
garage mechanics to go into 
government work, and , 

Predicted Transportation Di- 
rector Eastman would bring 
order out of chaos in the local 
transportation field. 

“The Murray-Patman act,” Hal- 
leck said, “was the direct result of 
the presentation of the retail 
automobile dealer’s situation to 
Congress by your NADA in 
Washington and their state affili- 
ates, and no one else. 

“Congress expects the various 
government agencies who are to 

administer the Murray-Patman 
act to carry out the provisions of 
it exactly as they were written. 
When Congress voted, without one 
dissenting voice, for immediate 
loans and purchases by RFC and 
purchases at the full retail price 
after July 1, 1943, it meant that 
those provisions should be carried 
out to the letter. I know there 
have been rumors going about that 
certain government agencies plan 
to fudge on these retail price 
purchases next year. I do not be- 
lieve these reports because Secre- 
tary Jones told Congress that he 
would consider passage of the bill 
authorizing him to make purchases 
as a mandate. He is a man of 
his word. 

“But if any government official 
tries to duck the provisions of 
the Murray-Patman Act, he will 
hear from Congress good and 
strong. You can write that down 
as gospel. 

“Congress is sold on giving the 
automobile dealers a square deal 
generally. At last, through the 
direct contacts you have _ estab- 
lished with members in Wash- 
ington, congressmen’ understand 
your basic problems. They know 
that you have been badly treated 
and that both personally and for 
the well being of local transpor- 
tation you deserve a better deal. 
If I am any judge of congressional 
temper, you are going to get jus- 
tice henceforth. 

“I believe that Joseph B. East- 
man, director of transportation, is 


Kentucky Dealers 


Reelect Summers 


LOUISVILLE.—Turner A. Sum- 
mers, president of Summers-Herr- 
mann, Inc., has_ been reelected 
president of the Kentucky Auto- 
mobile Dealers Assn. at a meeting 
in the Kentucky hotel. 

H. F. Galloway of Bowling Green 
was reelected vice-president; J. 
Cliff Ware, Covington, was named 
treasurer, and J. E. Leach, Hop- 
kinsville, secretary, to succeed Paul 
Dexheimer, former secretary-trea- 
surer. The following were elected 
members of the board of directors: 

C. M. Williamson, Hopkinsville; 
Charles Sturgill, Lexington; Hart 
Rapier, Danville, and J. Rumsey 
Weir, president of Weir Motors 
Co., Louisville. 


McCormick to Army 


WASHINGTON.—Cyrus McCormick, 
formerly chief of the Automobile Pric- 
ing section of OPA, has resigned to 
join the armed forces as a major In 
the Ordnance department for overseas 
service. No plans have yet been an- 
nounced for McCormick's successor, 
although it is rumored that there will 


be a number of changes in OPA. 





going to be director in fact and 
not just in name. I know that he 
and his men now are working hard 
on an over-all program in which 
recognition will be given to the 
necessary uses of the _ private 
automobile. 

“Eastman undoubtedly is the 
best transportation man in _ the 
United States, if not in the world 
today. As a member of the House 
Interstate Commerce Committee, 
I have come in frequent contact 
with him in the past and I know 
that he knows his business. With 
tranportation in his hands, and 
out of the hands of some of our 
long-haired friends who think first 
of putting business ‘behind the 
eight ball’ and possibly providing 
transportation next, conditions 
will improve. 

“I have reason to know that 
Eastman’s group recognizes that 
you cannot just arbitrarily throw 
20 or even 10 million private auto- 
mobiles out the window and tell 
people they must walk because a 
bureaucrat says so. They also 
know that such suggestions as 
junking old cars, which prin- 
cipally are in the hands of farmers, 
will not work. They also know 
that taking private cars away 
from people in a Democracy would 
be a very serious business and 
should be restorted to only when 
there is nothing else to do. 

“One activity which disturbs me, 
and for which Eastman is not re- 
sponsible, is that of the raiding of 
automobile repair shops by the 
United States Employment Bureau. 
Many dealers have complained to 
me, and I understand it is a gen- 
eral complaint, that representa- 
tives of this Employment Bureau 
are going into repair shops and 
deliberately urging employes to 
seek other employment in lines 
more directly connected with the 
war effort. The directors of the 
Employment Bureau who are re- 
sponsible for this sort of raiding 
evidently are unaware of the vital 
importance of keeping automobiles 
in good running order, and these 
automobiles simply cannot be kept 
in repair unless the’ garage 
mechanics are permitted to remain 
on the job. 

“I understand that NADA offi- 
cials have protested vigorously 
against this raiding and have 
had promises of relief in some 
quarters. I earnestly hope that 
this very bad raiding practice 
will stop soon. 

“The message I want most to 
leave with you with all the force 
I can muster is that you have a 
lot of big problems coming up in 
Washington from here on in. The 
question of freezing your leases is 
one of them. Taxation is now and 
will be for a long time to come 
something you must watch, par- 
ticularly when you begin to get 
back into good retail business. The 
fresh cow is the one that is milked 
most, so look out when business 
begins to pick up again. 

“Sooner or later, too, Congress 
is going to look into manufactur- 
er-dealer relations, so be ready. 

“Keep your able NADA repre- 
sentation on the job. Support a 
strong state association. Finally, 
maintain close personal contact 
with Washington and your con- 


gressmen.” 
* ok 


Clarke Elected Head 


Of S. C. Dealers 

COLUMBIA, S. C.—South Caro- 
lina Automobile Dealers’ Assn. has 
elected new officers as follows: 

Robert T. Clarke, of Columbia, 
president; Russell B. Lentz, Spar- 
tanburg, vice-president; and D. E. 
Milling, Columbia, secretary-treas- 
urer and director of the National 
Automobile Dealers’ Assn. 

New directors named for four 
districts are: B. F. Thackston, 
Greenville, Piedmont district; H. E. 
Holley, Aiken, capital district; 
Badger Gasque, Marion, Pee Dee 
district; and F. B. Breland, 
Walterboro, coastal district. Hold- 
over directors include Russell B. 
Lentz, Spartanburg, Piedmont dis- 


trict; F. H. Gibbes, Columbia, 
capital; J. T. Hunter, Florence, 
Pee Dee; and T. V. West, 
Georgetown, coastal. 


Unrestricted Car Sales 
Slow in Canada 


MONTREAL.—New and used cars, to whose sale there are no 
strings attached, are not moving very fast in Canada. 
There appears to exist a general wide misunderstanding of 


the new-car situation 


in Canada, a misunderstanding that 


apparently does not recognize the two different classes in which 


new cars have been put. 


First class is the government pool consisting of 4,000 cars. 


These 


cars have been set aside for essential services such as police, fire, 
doctors, etc. Even if he is on the eligible list, a person cannot buy 
one of these pooled cars unless he has exhausted every other source 
of supply and can prove that his present vehicle is beyond repair. 

The second class of new cars consists of those now in dealers’ 
hands; cars which they have carried since production was stopped 


last spring. 


Dealers generally report that sales of these cars are 


very slow. That fact is partially attributable to the apparent general 
belief that all new cars are in the pooled category, and that a buyer 
has to be in the essential class before he can get one. 


Such is actually not the case. 


While some models have been sold 


out in some cases, there are no more encumbrances on buying these 


new cars than in peacetime. 


Fear of more drastic gasoline and tire 


rationing has also played a part in hitting sales of new cars. 


10 Million Car Year Seen 
Shortly After War Ends 


NEW YORK.— Possibility that 
automobile manufacturers may 
turn in a year of 10,000,000 new 
car sales about the third year after 
the close of the war, was men- 
tioned by John W. Anderson, presi- 
dent of Motor and Equipment 
Manufacturers Assn., in an 
“interim report” last week to mem- 
bers of that group. 

Anderson, who heads the Ander- 
son Co., Gary, Ind., did not offer 
the prediction himself, but passed 
it along as the remark of a 
“seasoned veteran” in the auto- 
mobile industry in a recent “con- 
fidential discussion with friends.” 

“Chief executives of all the 





. 
Pontiac Dealers 

* 
To Aid Motor 

e e 

Corps Tr ining 
PONTIAC. — Detailed procedure 
for cooperation with the Red Cross 
Motor Corps in training volunteers 
in the operation and repair of 
automobiles has been formulated 
and sent to all Pontiac dealers by 
Verne L. Murray, assistant general 
salesmanager of Pontiac Motor 
division. 

The plan was developed in con- 
nection with courses held at the 
Pontiac Retail Store here, and in 
Pontiac dealerships in neighboring 
cities. Because of the effectiveness 
of these schools, the procedure was 
approved by the Oakland County 
Red Cross and_ suggested for 
nationwide use. 

The Pontiac training program 
for Motor Corps volunteers has 
two aims: To teach students the 
fundamental principles of car 
operation and how to make such 
minor repairs as might become 
necessary to keep their cars run- 
ning. Teaching personnel varies 
with the size of the class, with 
small groups (10 or less) being 
handled by the service manager. 
Ten weekly two-hour classes con- 
stitute the usual course. Lectures, 
motion pictures and actual dis- 
assembly and assembly of motor 
parts have proved the most 
effective curriculum. Toward the 
end of the course Pontiac recom- 
mends that a local police Official 
be called in for a talk on traffic 
laws and safe driving habits. 

“The Pontiac dealer who volun- 
teers his facilities for this purpose 
is making a worthwhile contribu- 
tion to local civilian defense efforts 
and at the same time is building 
considerable good will,” Murray 
commented. 


Wright Is Reelected 


Head of CATA 

CHICAGO. — Ben T. Wright, 
president, and all other officers of 
the Chicago Automobile Trade 
Assn., have been reelected. 

The other officers voted in for a 
second one-year term include 
William C. Stanlik, vice-president; 
James F. McManus jr., secretary, 
and William D. Reagan, treas- 
urer. Wright handles Ford, Mer- 
cury and Lincoln-Zephyr; Stanlik, 






Pontiac; McManus, Chevrolet, and 


Reagan, Chrysler-Plymouth. 








automotive vehicle manufacturers 
today no doubt are devoting what 
fragments of their time they can 
spare from their heroic respon- 
sibilities for war production to 
speculation and planning for the 
period after the war,” Anderson 
said. “After-market manufacturers 
naturally are shaping all their 
present policies and activities with 
one eye on the _ after-the-war 
period—at least those likely to be 
strong factors after the war are 
doing this type of thinking now. 

“During the past several months 
I have visited at length with a 
large number of manufacturers— 
including MEMA members—who 
are doing some serious thinking 
beyond this war period—and it has 
gratified me to learn the impor- 
tance they attach to the value to 
them and to our industry of a 
strong MEMA, fortified to carry 
its services unimpaired into the 
critical years which will then con- 
front all of us. 

“And usually the hope is ex- 
pressed that out of the lessons and 
pressures of the war there will 
come—before many months—a 
unification and better organiza- 
tion of the association facilities of 
our industry—eliminating destruc- 
tive competitive inconsistencies 
and over-lapping duplications 
which for so many years have de- 
feated attempts to reorganize more 
effectively to serve the broader 
interests of our entire industry 
through better coordinated asso- 
ciational activities—and which are 
embarrassing our industry seri- 
ously today. Efforts to bring 
about such unification have been 
diligent and will be continued.” 

After reviewing at length the 
wartime services being performed 
by MEMA, Anderson also lauded 
the work of the Automotive Parts 
and Equipment Manufacturers, as- 
serting that “the fair and im- 
partial influence of the able repre- 
sentation of industry interests by 
APEM has been beyond question 
a factor in Washington without 
which neither WPB nor OPA 
could have dealt as _ intelligently 
with the serious problems vitally 
affecting our industry.” 


Only 1.7% East’s Cars 


Put in Dead Storage 
NEW YORK.—Gasoline ra- 
tioning has caused only 1.7 per- 
cent of Eastern motorists to 
have their cars placed in dead 
storage, according to the find- 
ings of a survey made for 
Standard Oil Co. of New Jersey 
by P. W. Stewart & Associates. 
Thirty-six percent of the 


motorists covered by the survey 
said they had given up “pleas- 


ure” driving entirely, and 29 
percent said they had reduced 
driving, but fewer than one in 
50 said he had “put up his 
car entirely.” 

No change in the use of their 
cars was reported by 20 percent. 
Four and nine-tenths percent 
said their income or business 
had been affected by reduced 
use of their cars. Although the 
government is actively backing 
car-sharing, only 1.6 percent 
said they were doing it. 





DIGEST EDITION 
Extradition 


Ruled Out in 
Car-Sale Case 


MONTPELIER, Vt.—In a ruling 
prompted by a case involving auto- 
mobile repossession, Attorney Gen- 
eral Alban J. Parker has held that 
prosecuting officers are not justi- 
fied in instituting criminal pro- 
ceedings looking toward extra- 
dition of persons to enforce a 
private claim. 

The opinion was handed down in 
response to a request by State’s 
Attorney Maxwell L. Baton of 
Orleans County who cited an in- 
stance of an individual residing in 
Vermont who purchased an auto- 
mobile from a Vermont dealer, 
payments to be made in install- 
ments and the title remaining with 
the vendor. The purchaser moved 
the automobile from Vermont to 
Louisiana, and the dealer went to 
Louisiana and_ repossessed the 
vehicle, later disposing of it at a 
private sale without appraisement. 

The dealer then demanded that 
a complaint be issued for violation 
of Vermont criminal statutes and 
that proceedings be taken to have 
the purchaser arrested and re- 
turned to Vermont for prosecution, 
going so far as to request extra- 
dition from Louisiana. 

The Vermont law cited in the 
case provides that a person “hav- 
ing possession of personal prop- 
erty with a lien reserved thereon 
duly reported, with intent to 
defraud, before the performance 
of the condition, precedent to 
acquiring the absolute title thereto, 
who ... removes the same from 
the state without the consent of 
the vendor or his assignee, shall 
be fined not more than double the 
amount of the value of the prop- 
erty sO wrongfully ... removed, 
and one-half of the fine shall be 
paid to the party injured.” 

Parker noted, however, that one 
of pre-requisites for a request to 
extradite is certification that “the 
proceeding is not instituted to 
enforce a private claim.” 

Assuming proper recording of 
the lien and intent to defraud, he 
pointed out, the vendor did actu- 
ally obtain possession of his car, 
and the entire basis of the 
claim was payment of private 
expenses and costs such as loss 
of profits and expenses traveling 
to Louisiana. 

Therefore extradition action was 
not justified in the case, Parker 
ruled, emphasizing that it cannot 
be said that such _ proceedings 
would not be instituted to enforce 
a private claim, and adding that 
one-half the fine which might be 
assessed would go to the dealer. 


Gasoline Tax 


Revenue Dips 


ATLANTA.—According to State 
Revenue Commissioner Jack For- 
rester, receipts from Georgia's six- 
cent gasoline tax in May, the first 
month in which ration cards were 
issued, dropped to $1,769,097, a de- 
crease of nearly $500,000 compared 
to the same month a year ago. 

Forrester predicted an _ even 
sharper decline next month when 
June collections are received. 

Es * * 


RICHMOND, Va.—C. F. Joyner 
jr., assistant director of the state 
division of motor vehicles, reports 
that rationing of gasoline’ in 
its first month caused a drop 
of $477,255 in Virginia’s gasoline 
tax revenue. 


Canadian Car Financing 


Declines Sharply 

MONTREAL.—A sharp decline 
was recorded in the financing of 
motor vehicle sales during May in 
Canada, when the total number 
financed was 6,387 with a value of 
$2,312,865 compared with 25,499 
units financed for $12,178,699 in 
May last year. This was a reduc- 
tion of 75 percent in number and 
81 percent in amount of financing. 

During the five months of this 
year, 30,086 vehicles were financed 
for $12,640,950, compared with 88,138 
for $42,102,174 in the same five 
months of last_year. 


7 ° © 

Akron Frolics July 21 

AKRON.-~Akron Automobile Dealers 
Assn.’s annual outing has been sched- 
uled for July 21, at Fairlawn Country 
club. Chairman Herbert Fowkes ex- 
pects a banner crowd since this may 
be the last dealer outing until the 
end of the war. 
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War Output in Stride, — 
Roosevelt Reveals 


WASHINGTON.—American pro- 
duction lines have hit the stride 
needed to achieve President Roose- 
velt’s “blueprint for Victory” goals, 
War Production Board officials 
said last week. 


Figures made public by Roose- 


velt, coupled with known facts 
about shipbuilding and _ other 
phases of the armament race, 
showed a rising production curve, 
which, in the opinion of informed 
Officials, brings within sight the 
1942 goals of 60,000 planes, 45,000 
tanks, 8,000,000 tons of merchant 
ships, and 20,000 anti-aircraft guns. 
Roosevelt disclosed that in May 
alone this country produced nearly 
4,000 planes, more than 1,500 tanks, 
nearly 2,000 artillery and anti-tank 
guns, and 50,000 machine guns. 


Although the President did not 
mention ships or anti-aircraft guns 
in his summary, responsible offi- 
cials Said of the cargo ship goal, 
“barring accidents, we'll make 1; 
and of anti-aircraft weapons, 
“there is every assurance we'll 
turn out the 20,000.” 


Most significant among. the 
President’s disclosures was the 
mention of 4,000 planes, for on the 
basis of past official and semi- 
official announcements, the figure 
included virtually nothing from 
Ford’s Willow Run bomber plant, 
from three plants which Willow 
Run will supply with sub- 
assemblies, nor from other potent 
new units now coming into produc- 
tion or soon to come in. 


































Crisis Impends 
In Transportation 


To War Plants 


DETROIT.—Public Roads Ad- 
ministration of the Federal Works 
Agency announces that a_ survey 
conducted at a West Virginia 
ordnance plant revealed that a 
crisis in the transportation of the 
plant’s workers was approaching, 
and the situation brought to light 
is symptomatic of conditions else- 
where. On the basis of the West 
Virginia study and reports received 
from other sections, officials be- 
lieve that a worker-transportation 
crisis is developing on a nation- 
wide scale. : 

The West Virginia findings rep- 
resent an “understatement” of the 
transportation situation in most 
industries and emphasize the “abso- 
lute necessity” for group riding to 
extend the usefulness of available 
cars and tires and for staggered 
working hours on a community- 
wide basis to increase the efficiency 
of mass_ transportation, Public 
Roads officials said. Mayors in 
more than 300 cities have appoint- 
ed war transportation committees 





Urges Reclaiming 


Of Plastic Scrap 


_NEW YORK.—Urging reclama- 
tion of plastic scrap as a means of 
easing critical shortages of impor- 





Nelson to Address 


ACWP Meeting July 10 

DETROIT.—Donald M. Nel- 
son will visit Detroit next Fri- 
day as guest of the automotive 
industry and will address the 
first annual meeting of the 
Automotive Council For War 
Production. 

High officials from hundreds 
of automotive companies will 
attend the Council’s one-day 
meeting at the Book-Cadillac 
hotel, which will close with a 
dinner with the War Production 
Board’s chief as principal speak- 
er. Gov. Murray D. Van Wa- 
goner has proclaimed July 10 a 
state-wide Automotive War Pro- 
duction Day. 

The day’s program will begin 
at 9 a.m. with visits to war 
plants in the Detroit and Pon- 
tiac areas. A luncheon will be 
held at 12:15 p.m., followed by 
a business session. The annual 
dinner will be held at 7 p.m. 





al . >] 
Shipments Soar 
DETROIT.—Value of new machine 
tools, presses and other metal work- 
ing machinery shipped during May was 
$118,500,000, it is announced by the 
War Production Board. Compared with 
the same month last year, the May 
value for all metal working machinery 


is_an increase of 80 percent. 


Steel Wage Raise Proposal 
Seen WLB Precedent 


WASHINGTON. — Viewed as a 
precedent for automotive wage- 
rate disputes, a three-man War 
Labor Board panel last week in- 
dorsed the demands of 157,000 em- 
ployes of four major “Little Steel” 
companies for a substantial wage 
increase and maintenance of union 
membership. 

The report, submitted after four 
and one-half months of hearings 
and study and regarded by the 
board as the most important in 
its brief history, made no formal 
recommendations. The panel left 
it up to the board to make final 
decision on the size of the wage 
increase, if one is approved. 

It held, however, that the four 
companies’ involved — Bethlehem 
Steel, Republic Steel, Inland Steel 
and Youngstown Sheet & Tube— 
were able to pay the $l-a-day wage 
increase requested by the United 
Steel Workers (CIO). Likewise, 
it stated that substitution of main- 
tenance of union membership, plus 
the dues checkoff, for the tradi- 
tional open-shop policy of the steel 


industry, would make shop condi- 


ence ratings after July 


tions more peaceful and result in 
increased production. 

The panel was composed of 
Public Member Arthur S. Meyer, 
chairman; Industry Member Cyrus 
S. Ching, and Labor Member 
Richard T. Frankensteen. It said 
that a $l-a-day increase would fall 
heaviest on the government, 
through reduced collections in 
excess-profits taxes. 


Form PD-23G Not Needed 
Under PRP Plan 


WASHINGTON.—Special reports 
on Form PD-25G will not be re- 
quired from companies operating 
under the Production Requirements 
Plan after the next report. Form 
PD-25G has been used for monthly 
reports of extensions of AA ratings 
and ratings for “as required” items 
by companies using PRP.: 

Under the terms of Priorities 
Regulation No. 11, issued June 10, 
no company which obtains priority 
assistance under the PRP may 
apply or extend any other prefer- 

is 




















to organize group-riding and stag- 


gered-hour programs. 


A preliminary summary of the 
West Virginia investigation shows 
that about 300 automobiles now 
transporting more than 500 work- 
ordnance 
plant will be laid up for lack of 
tires after less than 3,000 more 
Another 100 cars 
will be forced off the road within 
6,000 more miles, and another 200 
These 
600 cars—about two-thirds of those 
in use at the plant—are now fur- 
nishing transportation for about 
or a third of the 


men to and from the 


miles of travel. 


within 10,000 more miles. 


1,100 men, 
plant personnel. 


Public Roads officials said they 
see nothing in sight to replace the 
automobiles laid up for lack of 
The local bus company 
has stated it is operating at prac- 
and 
would not be able to handle a 
load even if 
working hours at the plant should 
be staggered in an effort to spread 
local ad- 
ministrator of transportation con- 
working 
problem of conserving 
remaining cars and their tires 
and of increasing the serviceability 


rubber. 


tically maximum _ capacity 


greatly increased 


out peak loads. A 


servation, however, is 


on the 


of bus facilities. 


Army Orders: 
Synthetic Tires 





WASHINGTON.—The War de- 
partment has awarded contracts 
for the manufacture of a large 
quantity of synthetic rubber tires. 


The tires will have the letter “S” 


branded on the sidewall to identify 


them as synthetic. 

“Large quantities of these syn- 
thetic tires will be shipped as 
rapidly as practicable to troops and 
they will be applied to vehicles 
which run the greatest mileage and 
undergo the most severe service, 
the War department said. “No 
synthetic tires will be used on 
vehicles being shipped from the 
continental United States.” 





New Type Opaque Glass 
Floats Like Cork 

PITTSBURGH.—A new type of 
opaque glass said to float like cork, 
for use as the buoyant element in 
the construction of life boats, life 
rafts, life preservers, and pontoon 
bridge supports, has been developed 
by the Pittsburgh Corning Corp. 

The new product, called Foam- 
glas, also has valuable insulating 
qualities, it is claimed. It has a 
weight of only 10 pounds per cubic 
foot—one fifteenth that of ordi- 
nary glass—and is odorless, fire- 
proof and vermin-proof. 




























tant chemicals used in the produc- 
tion of plastics, S. Donald Perlman, 
WPB salvage director in charge 
of textiles, plastics and solvents, 
told a salvage conference spon- 
sored here by the American Man- 
agement Assn. that a “great many” 
plants have neglected to investi- 
gate the possibilities of re-using 
plastic scrap, a large percentage 
of which can be reclaimed. 

“If companies used 15 to 20 per- 
cent of the available plastic scrap,” 
he estimated, “about 1,000,000 
pounds of plastics could be added 
to raw material stocks.” 


WPB’s Detroit Office 


Adds 2 Officials 

DETROIT.—Appointment of two 
executives to the War Production 
Board’s Detroit regional staff is 
announced by Ernest Kanzler, 
regional director. 

Frank C. Watters of Lansing, 
Mich., becomes regional adminis- 
trative officer and executive assist- 
ant to the regional director. Wat- 
ters has been in government serv- 
ice for several years. 

Philip H. Sheridan, a Detroit 
businessman for more than 30 
years, was named regional conser- 
vation manager. He will coordinate 
the operation of the four salvage 
programs functioning under the 
WPB Bureau of Industrial Con- 
servation in Michigan and Lucas 
County, Ohio. 


Kettering Given Post 


With WPB Radio Div. 

WASHINGTON.—Appoiniment of 
Charles F. Kettering, president of 
the General Motors Research Corp. 
and vice-president of General Mo- 
tors Corp., as consultant to the 
Radio and Radar branch of the 
War Production Board is an- 
nounced by Donald M. Nelson, 
WPB chairman. 

The Radio and Radar Branch is 
concerned with providing facilities 
for production of radio communica- 
tions, aircraft detector, signalling 
and fire control equipment. Ray 
Ellis is chief of the branch, which 
reports to Harold Talbott, deputy 
director of the Production division. 


Dual Purpose 

PONTIAC.—War production is stimu- 
lated and the War Bond drive is aided, 
at the same time, under an employee- 
suggestion plan now in effect at Gen- 
eral Motors Truck and Coach. Sugges- 
tions accepted by the factory commit- 
tee win War stamps or bonds in 
denominations of from $7.50 to $750. 


Wood Truck Bodies 


DETROIT. — Army quartermaster 
Corps, Motor Transport division, has 
announced that all orders for wooden 
truck bodies have been placed for all 
present committments. 





Advertising 
ia War Time 


The war has inevitably brought great 
changes to the advertising business. At a 
time when there are growing shortages of 
consumer goods it would be neither neces- 
sary nor desirable to seek to stimulate 
increased consumer demands for the prod- 
ucts that are scarce. At a time when many 
industries have only one customer—the 
Government—there are some who question 
whether ordinary advertising is a legitimate 
business expense to be charged against the 
cost of tanks, planes and guns. Advertising 
men, recognizing these conditions, have been 
prepared for changes. But they have refused 
to believe that their business had no place in 
the war effort. They have been disturbed by 
an apprehension that elements within the 
Government were fundamentally hostile to 
advertising and were disposed to use the 
war as a pretext for driving it out 
of existence. 


Whether or not these fears were justified, 
they should be set at rest by President 
Roosevelt’s message to the annual convention 
of the Advertising Federation of America. 
War conditions, the President said, do not 
mean “an end to advertising.” On the con- 
trary, advertising has a “worthwhile and 
patriotic place in the nation’s total war effort.” 


This is certainly true. Total war demands 
the mobilization of the spiritual and physical 
resources of the entire nation. We in 
America have never developed or desired the 
skilled techniques of propaganda which the 
Nazis have employed to this end. But no 
other nation in the world has equaled us 
in the development of the art of advertising. 
Advertising, like propaganda, is a powerful 
means of carrying to the people the message 
of what each man’s part must be in total 
war. But whereas propaganda, by masquer- 
ading as news, poisons the free press, 
advertising does not. It honestly sets itself 
off as distinct from the news. Through the 
revenues it produces it helps to finance at a 
price to the public that would otherwise be 
impossibe the enormous newsgathering facili- 
ties which produce the modern newspaper. 


It is this revenue from legitimate advertis- 
ing which has made it possible, here and in 


Britain, to develop and maintain a great free 
press, in contrast to the system of Govern- 
ment subsidies which supports the kept press 
in totalitarian countries. In a democracy the 
free press has a vital wartime role to play. 
It is, in effect, an essential wartime industry, 
although it has, of course, no war contracts. 
If arbitrary and unreasonabe restrictions were 
to be placed upon advertising, it would not 
be the advertising business alone that would 
suffer. The loss of normal revenues essential 
to their existence would cripple if not destroy 
the newspapers. From this standpoint the 
suppression of advertising would be the first 
step in the suppression of the free press. 


But advertising has already demonstrated 
the important part it has to play by its 
effective cooperation with the war savings 
program and other war efforts. Much more 
remains to be done. In meeting the problems 
of war shortages and the threat of inflation 
advertising can help to influence consumer 
habits. It can assist in the programs of 
conservation, salvage, rationing, price control, 
fund-raising and a score of other measures 
dependent upon public understanding, good- 
will and cooperation. Business, even business 
that has been entirely converted to war 
work, can legitimately carry out advertising 
programs of this nature as a contribution to 
the national effort. In so doing many 
industries would be rewarded by an oppor- 
tunity to protect during the war years the 
large investment in good-will that they 
have made through advertising in the past. 


Advertising in wartime, like other lines 
of business, faces the restrictions inherent 
in having a smaller volume of consumer 
goods to sell. But there will remain a 
substantial area wherein normal advertising 
will continue to be a proper function of 
business. There wil remain a proper place 
for advertising in keeping intact the name 
and reputation of companies now entirely 
devoted to war work but whose future, like 
that of the whole country, lies not in war 
but in peace. Beyond this, war itself 
creates a new and vital role for advertising 
in helping to direct the interests and energies 
of the people along the lines of necessary 
wartime effort, sacrifice and cooperation. 


Editorial reprinted from New York Times, June 24, 1942 
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Anti-Freeze Supply OK, 
Ceiling Prices Set 


WASHINGTON. — American mo- 
torists will be able to obtain anti- 
freeze at reasonable levels during 
the coming winter, Price Adminis- 
trator Leon Henderson stated last 
week in announcing maximum 
prices for this commodity. 

The retail price has been estab- 


NSPA Project 
Ups Work for 
Wholesalers 


DETROIT.— Preparation of a 
series of reference lists for the 
motor transport division of the 
United States Army recently was 
completed by the National Stand- 
ard Parts Assn. The project as- 
sures a growing volume of Army 
business for wholesalers, it is said. 

The data compiled by NSPA is 
contained in nine separate binders, 
each providing information about 
automotive jobbers in a different 
Army corps area. Through the 
headquarters office of the Army 
motor transport division, hundreds 
of copies of the reference books 
have been supplied to maintenance 
and supply officers in the various 
corps areas along with proper in- 
structions for their use. The 
reference lists are designed to 
serve as buying guides for the 
procurement officers in all motor 
transport districts. 

Cc. D. McKim, executive vice- 
president of the national whole- 
saler-manufacturer organization, in 
a recent bulletin to wholesalers, 
refers to the project as the associa- 
tion’s “biggest and most important 
cooperative service for Army head- 
quarters in Washington.” 


New Parts, Labor 
Manual Ready 


CHICAGO.—Issued for car deal- 
ers and insurance adjusters, the 
revised 1942 National Automobile 
Parts and Labor Manual has jusi 
made its appearance. It was com- 
piled by the National Used Ca 
Market Report, publishers of th: 
Blue Book and Red Book. 

George A. Leukhart, general 
manager of NUCMR, listed three 
major functions of the compact, 
pocket-sized, 76-page manual, as 
follows: ; 

1. Making estimates on repairs 
to damaged cars. 

2. Estimating the cost of work 
on used cars Offered in trade. . 

3. Figuring the cost of recondi- 
tioning owners’ cars not being 
turned in. 

Among features of the manual 
is the arrangement whereby auto- 
mobiles are grouped by units, such 
as chassis, motor, body, electrical, 
transmission, fuel and _ exhaust, 
finishing parts, steering, cooling, 
ete. The booklet also contains a 
“rapid hour, rate, and wage scale,” 
wherein is listed the cost of parts 
for all makes and various yearly 
models of cars, plus necessary labor 
costs by years in connection with 
installing such parts. 


Williams Elected 











CHICAGO.—Lynn A. Williams jr.. 
secretary of Stewart-Warner Corp. and 
head of the company’s legal depart- 


ment, has been elected a vice-president 
of the corporation. 


lished at levels well under the 
speculative quotations prevalent at 
the end of last winter, he said. 
In addition to prices at retail, 
ceilings for anti-freeze have been 
determined for manufacturers and 
distributors. 


Since May 18 retail maximum 
prices for anti-freeze have been 
governed by the provisions of the 
General Maximum Price Regula- 
tion—that is, the highest price 
which the individual seller charged 
during March. The dollars and 
cents maximums announced were 
established by Maximum Price 
Regulation No. 170, Anti-Freeze, 
effective June 30, 1942. 


The’ regulation establishes a 
separate series of maximum prices 
for anti-freeze manufactured from 
ethylene glycol, the permanent 
type, and for the so-called non- 
permanent types produced from 
ethyl or methyl alcohol. In general 
the maximum retail price for the 
more expensive permanent anti- 
freeze are established at the same 
level which has prevailed during 
the past three years. The ceiling 
prices for the less costly non- 
permanent type—which will ac- 
count for 85 percent of the total 
anti-freeze production in the com- 
ing season—are somewhat higher 
than the average of the past years. 


The maximum price for perma- 
nent anti-freeze is the price which | 
prevailed in the month during the 
six-month period ended March 31, 
1942, in which the individual seller 
sold the greatest amount of anti- 
freeze, Henderson explained. In no! 
event, however, may the retail 
price be higher than $2.65 per: 
gallon or 70 cents per quart. 


During the early part of last sea- 
son both the natural and synthetic | 
non-permanent types retailed at 
about $1 a gallon. There has been 
a marked increase in the cost of 
some of the alcohols used in pro- 
ducing these types and, in recogni- 
tion of this development, over 
which the OPA had no control, the 
regulation establishes a maximum 
price at retail of $1.40 per gallon 
for the natural type (Type “N”) 
and $1.10 for the synthetic type 
(Type “S”), Henderson stated. 


ODT Truck Booklet 


Being Mailed Out 


DETROIT.—ODT’s booklet 
“America’s Trucks—Keep ’Em 
Rolling,” which tells truck owners 
what they must do to join the 
Truck Conservation Corps and 
comply with President Roosevelt’s 
request that every truck be kept 
in first class operating condition 
for the duration, is now going into 
the mail at the rate of 175,000 
copies per day. 

Every truck owner in 11 western 
states has already been mailed a 
copy. The nation’s entire truck 
ownership should have received its 
covies by the end of this week. 





Obituaries— 


J. Earl Porter 

WINDSOR, Ont.—J. Earl Porter, 51, 
vice-president of Ford Motor Co. of 
Canada, was fatally stricken by a heart 
attack last week while inspecting 
Plant No. 4. Mr. Porter had been con- 
nected with the Ford company for 20 
years and had been in charge of the 
company’s engineering activities. 
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New-Car Quotas 


For July 


WASHINGTON. —New-car 
quotas for individual states for 
July follow: 

N.B.—Unused quotas from 
preceding months are to be 
added to these totals. 












July July 
Quota Reserve 
$00 VERE Feds 526 73 







California 






EN dhs 6.5 5,0.-0:6.6.00: 161 40 
Connecticut .......... 626 125 
Delaware ............ 68 3 
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OO Se 573 102 
Massachusetts ........ 550 172 
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Sa 5 556.0 66.5 58 25 
New Hampshire ..... of 17 
New Jersey .......... 826 206 
OW EPORICO 20.26 550 34 8 
PO ME hs6s0 cakes 370 






North Carolina 











North Dakota 12 
BS nti 04-6 £4 0b e006 x 350 
ae 64 
. _. ee 41 
Pennsylvania 465 






Rhode Island 
South Carolina 
South Dakota 
Tennessee 
























Washington ............ 384 96 
West Virginia ....... 226 40 
Wisconsin ........... 466 112 
OE i etsneannes's 35 7 
District of Columbia. . 5 






territorial quota) 5,000. 





Advertising 


Nifty 

Scheme of communicating Inde- 
pendence Day felicitations to Yan- 
kee soldiers stationed in England, 
Ireland and Australia, has been 
put in motion on behalf of “Men 
and Women of Dodge Motors, 
Detroit, U.S.A.” 


English, Irish and Australian 
newspapers will, in their July 
fourth issue, feature America’s na- 
tional holiday in display advertis- 
ing copy cabled to the publishers 
from Detroit by Dodge and ad- 
dressing U. S. fighting forces. 

“Hi there, Yankee —,” the ads 
read in part, —“it’s the Fourth of 
July. Here’s a cable full of greet- 
ings for you, Buddie, from the 
folks back home.” Etc. 


Salvage 

A national advertising campaign 
to promote a national salvage pro- 
gram, in cooperation with the gov- 
ernment, will be started July 13 
through more than 11,000 news- 
papers, the Advertising Council 
announced last week 

The council said the petroleum, 
rubber and automotive industries 
would set up receiving centers to 
collect junk—such as old rubber, 
rags, rope, burlap bags and waste 
fats. A $2,000,000 appropriation has 
been obtained from 362 industrial 
leaders who compose the American 
Industries Salvage Committee to 
finance the program. 


Bonds 


Under a unique cooperative plan 
with advertisers, all three Detroit 
newspapers last Tuesday-Wednes- 
day carried no commercial adver- 
tising, every advertiser devoting 
space to promotion of War Bond 
sales. Issues, marking opening of 
a huge bond sales drive, were 
larger than normal. 


Big 
Collier’s July 11 issue, with 116 
pages, is the third largest in 


mag’s history. 
—Pete WEMHOFF 





1942 Almanac 
1942 Automotive News 
previously scheduled 


The 
Almanac, 


for June publication, has been 
delayed until July 27, due to 
unavailability of vital statistics. 





Lack of Lathes 
Deter Dealers’ 


War Work 


PORTLAND, Ore.—The Oregon 
War Industries, Inc., formed by a 
score or more of Portland service 
shops to serve as prime con- 
tractors for distribution of war 
contracts among its members, has 
found that the majority of repair 
shops lack turret lathes and other 
machines essential to the produc- 
tion of metal parts for ships. 

Logan-Oldsmobile Co. has orders 
for 600 sets of tank tracks, each 
set requires 150 shoes. 

Factory Motor Co. (V. C. Unden 
and E. J. Blazer) has_ started 
making 20,000 valves for the 
Bremerton navy yard, ranging 
from % to 2% inch valves. Con- 
tract for the valves will aggregate 
more than $350,000. 


Bus Output 
Rule Clarified 


WASHINGTON. — J. S. Knowl- 
son, chief of the industry opera- 
tions branch of WPB, has signed 
instructions to bus manufacturers 
not to schedule new production 
after July 18. Knowlson’s aides 
explained that the _ instructions 
could not be interpreted as mean- 
ing that manufacture of badly 
needed buses will be halted after 
that date. 

They said the interim period is 
being used to take stock in order 
to “get a better picture” of the 
inventory and prospective needs 
for buses over the country. WPB 
requirements division has asked 
the Transportation Equipment 
branch for a full survey of the bus 


situation, and the Industry Advi- | 


sory Committee for bus manufac- 
turers will meet in Washington 
Friday with WPB officials on 
the subject. 


2,521 Trucks Released 


By WPB in Week 


WASHINGTON. — During the 
week ended June 27, the WPB re- 
leased 2,521 trucks, truck trailers 
and miscellaneous’ vehicles to 
civilians and to holders of Govern- 
ment Exemption Permits under the 
truck rationing program that be- 
gan March 9. 

Last week, the Automotive 
branch approved the release of 416 
light, 895 medium and 255 heavy 
trucks, 151 trailers and 58 miscel- 
laneous vehicles for civilian use. 
At the same time, 190 light, 186 
medium and 145 heavy trucks, 36 
trailers and 189 miscellaneous vehi- 
cles were released to holders of 
Government Exemption Permits. 
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NEWSPAPER 


ia This 


Corner 


| Pacifier? 

You ask for reader’s views re- 
garding the “Nugent Plan.” Mr. 
Cargile expressed our sentiments 
exactly in your June 22 issue. 

This plan reminds us of a 
| mother in bygone days offering her 
crying baby a “sugar teat” or 
pacifier when he wanted milk. 

What we dealers need is some- 
thing more substantial than Mr. 
Nugent’s plan—P. C. Duckworth, 
president and manager, Virginian 
Motors, Inc. (Ford-Mercury), 
Lynchburg, Pa. 





Opposed 

I heartily agree with everything 
Clare Cargile said in his letter to 
you, which you published in your 
issue of June 22. 

I cannot see any benefits accru- 
ing to dealers under the Nugent 
plan and am very much against it. 
I hope that you will use the 
columns in your fine paper to kill 
| the plan.—R. L. Jackson, Jackson 
' Chevrolet Co., Pueblo, Colo. 


Answers 


On Service Price Ceiling 


DETROIT. — With establishment 
of price ceilings over “consumer 
service” Operations of automobile 
repair shops, many questions have 
arisen in dealer minds. 

Following is a question-and- 
answer section which was issued 
with Maximum Price Regulation 
No. 165—Consumer Service: 

Q.—What about the charges o. 
a garage for the repair of ¢ 
private automobile? Is there « 
ceiling on the rate for a stand 
ard repair job, such as a moto' 
tuneup? 

A.—Yes, if the garage in March 
1942, made a standard charge of, 
for example, $3 for a motor tuneup, 
that is the highest price the garage 
may charge for a motor tuneup 
after July 1. If it is a commercial 
vehicle, the General Maximum 
Price Regulation applies and sets 
the ceiling also at highest March 
levels. 

Q.—What control is there over 
the price if the service establish- 
ment did not charge a flat price 
for a@ consumer service? 

A.—In this instance the ceiling 
is determined by the _ pricing 
method, rates and charges adopted 
in March, 1942. 

Q.—Then if a garage charged 
$2 an hour in March for work by 
a mechanic and this charge in- 
cluded profit, overhead and the use 
of tools, as well as labor, the 
garage may not charge above $2 
an hour after July 1. 


A.—That is right. 

Q.—Is any provision made to 
take care of cases of substantial 
hardship? 

A.—Yes, the Office of Price 
Administration has set up machin- 
ery by which a person may apply 
for relief. 

Q.—Under what circumstances 
may the seller of a consumer 
service apply for relief? 

A.—If a substantial hardship 
results from either of two circum- 
stances: (1) if the seller’s price 
was abnormally low in relation to 
the prices of his competitor and 
other sellers in the vicinity; or 
(2) if the seller’s costs increased 
between Feb. 1 and Apr. 27, 1942— 
the 90-day period before the 
announcement of the _ universal 
price ceiling. 

It is unlikely that many in- 
creases in cost have occurred in 
parts, although there may be some 


in other materials such as supplies - 


used in a garage. There are 
many cases, however, where the 
cost of labor in repair shops 


advanced between Feb. 1 and Apr. 
27, 1942. There are two outstand- 
ing reasons: 

1. New contracts entered into 
with union labor between Feb. 1 
and Apr. 27. 


2. Cases where labor rates have 
been increased in order to com- 
pete with wages offered by war 
industries in the same area. 
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